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Item 2 - MATERIAL CHANGES 

This Form ADV Part 2A contains the following changes since the prior version: 
 

- Update of assets under management totals as of December 31, 2023, under the 
Advisory Business section. 

 
This brochure provides information about the qualifications and business practices of 
Wealthview Capital, LLC, a Registered Investment Advisory firm. The information in this 
brochure has not been approved or verified by the United States Securities and Exchange 
Commission or by any state securities authority. Registration as a registered investment 
advisory firm does not imply a certain level of skill or training. 

 
If you have any questions about the contents of this brochure, please contact Samuel J. Taylor 
at 601-981-4040 or staylor@wealthviewcapital.com. Additional information about Wealthview 
Capital, LLC is also available on the SEC’s website at www.adviserinfo.sec.gov. 

mailto:staylor@wealthviewcapital.com
http://www.adviserinfo.sec.gov/
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Item 4 - ADVISORY BUSINESS 

Wealthview Capital, LLC (“Wealthview” or “Advisor” or “Firm”) is a registered investment 
advisory firm located in Jackson, Mississippi. It was founded in 2009 by Samuel J. Taylor, its 
principal owner. The firm operates a second location in New Orleans, Louisiana. 

Wealthview provides fee-only investment advisory services to individuals, businesses, trusts, 
foundations, and qualified retirement plan sponsors throughout the United States. The Advisor 
is a fiduciary and currently offers the following services: 

 
- Comprehensive Wealth Management for retail investors which includes (a) the creation 

and maintenance of an internet-accessible, goals-based financial plan, (b) professional 
asset management on a discretionary basis of the assets intended to fund the goals 
within the client’s plan and (c) on-going personalized advice and service. 

 
- Millennial Growth Partnership is a special service offered to younger individuals who 

have not yet accumulated significant financial assets but need and desire a relationship 
with a professional advisory firm. For those who qualify for this service the firm will 
offer a tailored level of services specific to the needs and desires of the client. 

 
- Goals-Based Financial Planning for retail investors wanting a financial plan only. 

- Professional Asset Management on a discretionary basis for retail and institutional 
investors and qualified retirement plan sponsors. 

- Fiduciary Consulting Services for qualified retirement plan sponsors. 

Wealthview does not provide or participate in any type of “wrap-fee” program. 

As of December 31, 2023, Wealthview provided portfolio management services on assets 
totaling $270,476,112 of which $265,938,205 is managed on a discretionary basis and 

$4,537,907 is managed or supervised on a non-discretionary basis. 
 
Item 5 - FEES AND COMPENSATION 

Wealthview’s fee amount and type will depend on the type of service being delivered, the 
complexity of the engagement and the client’s preference. The firm’s compensation will 
typically be an assets-under-management (AUM) fee, a flat fixed-fee, a monthly subscription 
fee, an hourly rate or possibly a combination depending on the needs and preferences of the 
client and Wealthview’s ability to accommodate the client’s needs and preferences. For 
Comprehensive Wealth Management and/or Professional Asset Management Wealthview 
charges an advisory fee of up to 1.00% annually based on the value of the assets over which it 
has discretionary authority. For example, a 1.00% annual fee would be 0.25% per quarter. For 
new accounts, the fee is pro-rated. 

 
Wealthview bills its AUM fees quarterly in arrears in the month following the end of a calendar 
quarter. The Firm’s fees are based on the average daily balance in a client’s account for the 
applicable period (except for employer-sponsored retirement plans, which are billed based on 
the market value of the plan on the last business day of the period). When possible, the 
Advisor’s fees are deducted from the account the Advisor is managing by the client’s custodian. 
In some circumstances, typically with qualified retirement plan accounts, the Firm may be 
unable to debit the client’s plan account for Advisor’s fee. In those instances, the Advisor bills 
the client directly and requires either credit card payment or direct debit from another account. 

There are additional costs associated with managing client portfolios. These costs include 
transaction fees charged by the clients’ custodian and fees charged by the various funds 
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Advisor selects. Please refer to the appropriate fund prospectuses and other disclosure 
documents for additional information. 

As stated previously, the firm’s goals-based planning service is currently available to most of 
Wealthview’s non-qualified clients at no additional charge, although some clients may elect to 
not utilize it. It is designed to help investors more clearly define their goals and investment 
objectives and develop a plan to estimate the resources and strategies which may be needed to 
fund those goals over time. Consulting and planning services provided independent of 
investment management are subject to fees described in Fees and Compensation. 

 
For clients interested in Financial Planning only and not asset-management, Wealthview will 
charge a fixed fee typically ranging from $1,500 - $25,000, depending on the complexity and 
length of the engagement. The firm may charge a fee for consulting or other services if it is 
unrelated to discretionary asset management. In these instances, depending on the complexity 
of the engagement and the staff involved, the firm charges either a negotiated fixed-fee or an 
hourly rate ranging from $150 - $350/hour. 

Wealthview does not charge or accept commissions, nor does it compensate any of its 
employees for the sale of securities or other investment products. 

The Advisor believes its fees for its advisory services are reasonable with respect to the services 
provided and the fees charged by other investment advisors offering similar services. However, 
lower fees for comparable services may be available from other sources. 

 
Item 6 - PERFORMANCE-BASED FEES 

Wealthview does not accept any compensation based on the performance of any account or any 
security within an account. 

 
Item 7 - TYPES OF CLIENTS 

Wealthview provides services to individuals, businesses, trusts, foundations, and qualified 
retirement plan sponsors. The Firm is committed to providing a high level of service and 
maintaining a select number of clients. Wealthview does not presently require a minimum 
account size or annual fee. However, the Firm can only accept client relationships if it believes 
that it can create value and be compensated accordingly. 

Item 8 - METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS 

The Firm’s primary approach is to use both strategic and tactical asset allocation strategies 
aimed at reducing risk and achieving the client's specified objectives. Wealthview typically 
utilizes exchange listed securities, over-the-counter securities, corporate debt securities, CDs, 
municipal securities, mutual funds, United States government securities and options to 
accomplish this objective. 

The Advisor seeks to minimize active management risk (also known as tracking error) which is 
the risk that a portfolio’s return will greatly deviate from its respective benchmark return in 
any given period. The Firm may seek to sell positions for reasons that include, but are not 
limited to, harvesting capital gains or losses, business or sector risk exposure to a specific 
security or class of securities, overvaluation or overweighting of the position(s) in the portfolio, 
change in a client’s investment objectives, risk tolerance, or any risk deemed unacceptable for 
a client’s risk tolerance. 



6  

Under certain circumstances clients may impose conditions or restrictions on the type of 
securities to be included or excluded; however, the Advisor may refuse to accept an 
engagement if the prospective client imposes such conditions or restrictions. 

Wealthview Capital conducts fundamental research on a wide range of investment securities 
and/or funds as part of its due-diligence process before considering them for possible inclusion 
in client portfolios. The Advisor considers prior performance, volatility, correlation to other 
assets, corporate ratings, third-party research analysis and expenses among other factors. 

Wealthview’s investment strategy is based on the tenets of Modern Portfolio Theory, which 
includes broad diversification, asset optimization and periodic rebalancing to reduce volatility 
and minimize risk. 

Portfolios are diversified by number and type of securities. For example, for equity exposure, 
the Advisor blends multiple sectors (large, mid, small companies), regions (domestic and 
international) and investment styles (growth and value) together into one cohesive portfolio 
designed to participate in the broad market movements with minimal company-specific 
risk. Only through adequate diversification can investors participate in long-term wealth 
creation without the risk of permanent substantial loss. 

The Advisor adheres to the Efficient Market Theory, which postulates that because of the vast 
amount of information immediately available, it is virtually impossible to consistently exploit 
inefficiencies in pricing. This means the Advisor does not buy into the herd mentality leading 
investors to chase relative performance through high-turnover, expensive and often under 
diversified investment management strategies. Wealthview believes the markets' returns are 
sufficient to create wealth over time without taking the additional risk of significant under- 
performance, tax-inefficiencies, and added costs inherent in many actively managed 
strategies. The Firm’s investment strategy is commonly referred to as Active Indexing. 

The Firm believes in periodically rebalancing portfolios in-line with the client’s Strategic Asset 
Allocation policy. This is done, not to enhance return, but to reduce risk. 

All investing incurs risk – either from the loss of principal, the loss of purchasing power due to 
inflation, or both. The advisor may invest in stocks, bonds, options, CDs, commodities, and 
precious metals using exchange-traded funds (ETFs), closed-end mutual funds and/or open- 
end mutual funds. Additionally, Wealthview may invest in bonds and/or CDs using debt 
securities of specific issuers. Investing in securities can be volatile and will almost certainly 
result in a loss at some point in the future as markets and securities prices go up and down 
constantly. Investors in these securities need to possess the appropriate mental capacity to 
avoid selling during market downturns. 

Wealthview Capital, LLC makes no guarantee that clients will achieve their particular 
goals, attain an expected rate of return over time, or not lose money. 

 
Item 9 - DISCIPLINARY INFORMATION 

The firm, nor any of the firm’s investment advisor representatives, is not currently, nor has 
ever been the subject of any legal or disciplinary event. 

 
Item 10 - OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS 

Wealthview Capital is completely independent and has no affiliation or arrangement with any 
other firms or individuals that would or could result in a conflict of interest. 
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Item 11 - CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS AND 
PERSONAL TRADING 

Wealthview Capital has adopted a Code of Ethics that sets forth the basic policies of ethical 
conduct for all its managers, officers and employees. In addition, the Code of Ethics governs 
personal trading by each employee deemed to be an Access Person and is intended to ensure 
that securities transactions effected by Access Persons of Wealthview Capital are conducted in 
a manner that avoids any actual or potential conflict of interest between such persons and 
clients of the advisor. The Firm collects and maintains records of securities holdings and 
securities transactions effected by Access Persons. These records are reviewed to identify and 
resolve conflicts of interest. Wealthview Capital maintains a written Code of Ethics and will 
provide a copy to any client or prospective client upon request. 

Both Wealthview and its associated persons may buy or sell investment products for their 
personal accounts identical to those recommended to clients. This creates a conflict of 
interest. It is the Advisor’s express policy that all persons associated in any manner with 
advisor must place the interests of clients ahead of their own when implementing personal 
investments. Neither the Advisor nor any of its associated persons buy or sell securities for 
their own personal account(s) where their decision is derived, in whole or in part, by 
information obtained because of their employment unless the information is also available to 
the investing public upon reasonable inquiry. 

Item 12 - BROKERAGE PRACTICES 

Wealthview recommends that clients establish a brokerage account at Pershing, LLC, a 
subsidiary of the Bank of New York Mellon. Pershing provides Wealthview with access to their 
institutional trading and custody services, which are typically not available to retail investors. 
The services from Pershing include brokerage, custody, research and access to mutual funds 
and other investments that are otherwise generally available only to institutional investors or 
would require a significantly higher minimum initial investment. 

Pershing also makes available other services intended to help Wealthview manage and further 
develop its business. These services include consulting, publications and conferences on 
practice management; information technology; business succession; regulatory compliance; 
and marketing. In addition, Pershing may make available, arrange and/or pay for these types 
of services rendered to the advisor by independent third parties providing these services to the 
firm. As a fiduciary, Wealthview endeavors to act in clients’ best interest. It is the Firm’s policy 
not to use soft-dollar arrangements. 

When selecting a broker/dealer, the Advisor considers several factors including financial 
strength, experience, possible conflicts of interest, trade execution price and quality and other 
services. If the Firm places trades on a client’s behalf, the Advisor has a duty to ensure that 
the client receives the best execution possible. Best execution does not necessarily mean the 
lowest price but includes the overall services received from a broker/dealer. 

Wealthview Capital's clients are free to select any broker/dealer to execute client’s transactions 
and are so informed. When clients direct Wealthview to use a broker/dealer or other 
custodian, the Advisor may not be able to obtain the best price and execution for the 
transaction. If a client directs the use of a broker/dealer or custodian, the client may receive 
less favorable prices than would otherwise be the case if that client had not designated a 
broker/dealer or custodian. Further, the Advisor may place directed trades after effecting non- 
directed trades. Wealthview does not receive referrals, or any compensation in exchange for 
directing clients to any broker-dealer. 

Wealthview may elect to purchase or sell the same securities for several clients at 
approximately the same time. This process is referred to as aggregating orders, batch trading, 
or block trading and may be used when the Advisor believes such action may prove 
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advantageous to clients. When Wealthview aggregates client orders, allocating securities 
among client accounts is done on a fair and equitable basis. Typically, the process of 
aggregating client orders is done to achieve better execution, to negotiate more favorable 
commission rates or to allocate orders among clients on a more equitable basis to avoid 
differences in prices and transaction fees or other transaction costs that might be obtained 
when orders are placed independently. Under this procedure, transactions are averaged as to 
price and are allocated among clients in proportion to the purchase and sale orders placed for 
each client account on any given day. When Wealthview determines to aggregate client orders 
for the purchase or sale of securities, including securities in which its associated persons may 
invest, it does so in accordance with the parameters set forth in the SEC No-Action Letter SMC 
Capital, Inc. Neither Wealthview nor its associated persons receive any additional compensation 
or remuneration because of blocking trades. 

Item 13 - REVIEW OF ACCOUNTS 

Accounts are reviewed internally on a quarterly basis by the firm’s investment committee. 
During this process, performance, asset allocation and cash flows of each account are 
reviewed. Conditions which may trigger a review other than quarterly are changes in tax laws, 
new investment information, changes in a client’s situation, or upon client’s request. 

Wealthview provides performance reports to most, but not all, of its clients. The decision to 
provide a performance report is based on a number of factors including (but not limited to) 
account size, and current or expected future profitability. Clients’ performance reports are 
delivered quarterly either by mail or electronically. 

Item 14 - CLIENT REFERRALS AND OTHER COMPENSATION 

Other than the fees paid to Wealthview by its clients, the Advisor receives no compensation or 
other economic benefit for providing investment advice, products or services to its clients. For 
example, neither the Advisor nor any of its representatives will accept gifts, trips, cash prizes or 
any other incentive in exchange for purchasing an investment or providing a form of advice or 
service to its clients. Wealthview does not compensate anyone for referring a prospective client 
to the firm. Neither Wealthview nor any of its representatives receive or accept any expense 
reimbursement for travel and/or marketing expenses from distributors of investment and/or 
insurance products. 

Item 15 - CUSTODY 

Wealthview does not provide securities custodial services or other administrative services. At 
no time will Wealthview Capital, LLC accept or maintain custody of client funds or securities. 
Since Wealthview does not accept custody of client assets, the client is required to establish an 
account with a qualified broker/dealer and custodian. The Firm utilizes Pershing, LLC 
(Pershing) and its affiliate Pershing Advisor Solutions (PAS) as its primary custodian and 
broker-dealer, respectively. Both firms are subsidiaries of the Bank of New York-Mellon (BNY). 
The Advisor will assist clients in establishing a managed account with PAS, and Pershing will 
maintain custody of client funds and securities. Neither Wealthview nor its representatives act 
as custodian and do not have access to client funds and securities except to have the Firm’s 
advisory fees deducted from client accounts by the custodian with client’s prior written 
authorization and then paid to Wealthview Capital, LLC. 

 
Custody is not limited to physically holding client funds and securities. If an investment 
advisor can access or control client funds or securities, the advisor is deemed to have custody 
for purposes of the Investment Advisers Act of 1940 and must ensure proper procedures are 
implemented. It should be noted that authorization to trade in client accounts is not deemed 
by regulators to be custody. Wealthview is deemed to have custody of client funds and 
securities whenever it is given the authority to have fees deducted directly from client accounts. 
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However, Wealthview’s procedures do not result in the firm’s maintaining custody of client 
funds and securities. 

For accounts where Wealthview is deemed to have custody, the Advisor has established 
procedures to ensure all client funds and securities are held at a qualified custodian in a 
separate account for each client under that client’s name. Clients or an independent 
representative of the client will direct, in writing, the creation of all accounts and therefore are 
aware of the qualified custodian’s name, address and the manner in which the funds or 
securities are maintained. 

Clients will receive all required account statements and billing invoices that are required in 
each jurisdiction, and they should carefully review those statements for accuracy. 

Item 16 - INVESTMENT DISCRETION 

Wealthview exercises discretion over the selection and amount of securities to be bought or 
sold in a client’s account without obtaining the client’s prior consent for each transaction. The 
Firm obtains this “discretionary authority” from the client in writing at the time client engages 
the Advisor to manage client’s account. However, these transactions are made subject to the 
client’s written investment objectives, guidelines and limitations previously set forth by client 
and agreed to by the Advisor. 

Discretionary authority will only be authorized upon full disclosure to client. Client’s granting 
the Advisor this authority will be evidenced by the client’s execution of an Investment Advisory 
Agreement containing all applicable limitations to such authority. All discretionary trades 
made by the Advisor will be in accordance with client’s investment objectives and goals. 

Item 17 - VOTING CLIENT SECURITIES 

Wealthview does not vote proxies for securities held in client accounts. Clients have the 
authority and responsibility for voting of these proxies. Also, the Advisor does not give any 
advice or take any action with respect to the voting of these proxies. For any accounts subject 
to the provision of the Employee Retirement Income Security Act of 1974 (“ERISA”), the plan 
fiduciary specifically keeps the authority and responsibility for voting of any proxies for 
securities held in plan accounts. Also, the Advisor does not give any advice or act with respect 
to the voting of these proxies. 

Item 18 - FINANCIAL INFORMATION 

Wealthview does not require or solicit prepayment of more than $1,200 in fees per client, six 
months or more in advance. The Advisor is not subject to a financial condition that is 
reasonably likely to impair its ability to meet contractual commitments to clients. Finally, 
Wealthview has not been the subject of a bankruptcy petition at any time. 


